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Hello friends! We are pleased to send you this monthly
issue of Tips & Clips. It is our way of saying that you are
important to us and we truly value your business. Please
feel free to pass this newsletter on to your friends and
neighbors. Enjoy!

Calendar of Events
Coming up...

July 4: Independence Day
July 30: Design & Remodeling Seminar 6:30 - 8:30 PM at Tr aVek. 15575
N 83rd Way Ste A-4, Scottsdale, AZ
85260 Registration required, seating is
limited.
If you or your friends are considering
remodeling, join us at TraVek for a informative evening about what is helpful
to know before you start remodeling. The
design team along with the President and
several other team members will be here.
Bring a notebook! There’s a lot of information. Registration is required and is
limited. Dinner served. R.S.V.P. on the
website.
August 20: Design & Remodeling Seminar 6:30 - 8:30 PM at Tr aVek 15575
N 83rd Way Ste A-4, Scottsdale, AZ
85260

Dear Valued Customer s and Employees,
The summer heat has arrived after a beautiful Spring that lasted long into the
summer. Along with summer comes another intern from Paradise Valley
High School. Lauren is part of the CREST STEM (Science, Technology, Engineering, and Math) Program and is doing a Drafting internship at TraVek.
She works alongside our drafter Trevor, as he shows her
what real life is in the world of drafting. We are happy to
be able to provide this opportunity to our young leaders,
and hope it will help define the career paths these individuals choose.
For those of you who are considering remodeling, we
have a great opportunity for you to find out more about
the entire process of remodeling. Last month our show
room was filled almost to capacity, and the feedback
from it was very generous and complimentary. TraVek's
Sales Manager, Scott, does a very thorough and excel- Newly
published
lent job of presenting things to consider before doing a book written by
remodel, and explains how to be successful with a re- TraVek’s Director of
model project, prior to remodeling. If you or someone Marketing. Availayou know is even in the beginning stages of remodel- ble online shortly.
ing and doesn't quite know where to begin, this may be
a good option. Our seminar on July 30 is almost full at the time of this letter
being printed, but there is room at the August 20th seminar. Registration is
required because seating is limited and they fill quickly.
It has been exciting to watch our handyman department take off. In fact, due
to the demands, we have just added another van which will start serving our
customers on July 1. Our model with handyman is very simple: "time and
material". We typically will not give estimates for Handyman work and prefer that you have the "finish products" available and ready for installation
when we arrive. In the event that we need to go and purchase materials, this
time will be added to the overall, to be accounted for in the invoicing. The
more you have ready for us, the lower the cost to you.
Even though it is summer, we are excited to be busy serving our customers. We hope you are enjoying your summer!
Sincerely,
Von K. Raisanen
President

From the Doc
Treatment for Concussions and Neck Injuries

You don’t have to be a professional UFC fighter to suffer an injury. Every day our office sees cases of people
who suffered a car accident or weekend sports injury. Sometimes, too, it can be from an accidental fall or
hitting your head on something hanging too low from
the ceiling. Accidents happen, that’s just part of life.

Selling Your Home?
Biggest Mistake Sellers Make in Today’s Market

I am always asked, what is the toughest part of a transaction, and I always quickly respond, the Inspection
Period.

From the moment a buyer decides they want to purchase a home, they are focused on price, location,
schools, bedrooms, and bathrooms. This is usually the
It’s important to get evaluated after these injuries be- largest financial decision they will make in their lifecause your brain health can rapidly deteriorate if you time. They spend hours searching both online as well as
don’t. It is common to develop problems with your di- on foot to pick the perfect place to call Home.
gestive tract following a head or neck injury because of
Once they say "Yes" to a home, the inspection period
the brain-gut connection.
begins, giving them 10 days to find out everything
Balance is influenced by thr ee systems: The eyes, about their new purchase. If they have a good agent,
ears and muscles and joints. Eye muscles control your there will be trucks lined up outside the home from sevvison. The ears have something called the vestibular eral different companies to inspect. Usually, there will
system where the anterior, horizontal and posterior ca- be a general inspector along with a separate roofer and
nals are in the inner ear and relay messages to the brain an air conditioning and heating company with all of
them comparing notes to make sure they come up with
regarding your positional awareness.
the same findings. Once the inspections are complete,
The cerebellum is the back part of the brain and even either the buyer feels comfortable or panicky.
though it only makes up 10% volume of the brain, it has
over 80% of the nerve cells. It receives activation from This is where emotions can run high because the buyer
will want all items repaired, no matter the age of the
your muscles and joints.
home. They want it move-in ready, as most don't have
What kind of therapy do you need? I won’t know until I extra cash for these items or don't want to bother once
do a comprehensive neurological examination. Some they move in. The two biggest killers of the deals are
patients need only vison therapy, while others need ves- roofs and air conditioners that have not been maintibular or cerebellar therapy. Often it can be a combina- tained. This could cost thousands for the buyers once
they move in, so if the seller will not repair or give a
tion of all three as therapy progresses.
credit, most buyers are willing to walk away.
Our treatment plan is an intensive approach over a sixweek plan. It requires your time and effort to do therapy My advice to sellers who are thinking of selling their
in the office and daily at home to create plasticity, home in the next year is to take the time to get your
which is a term that describes rebuilding the home inspected, and then repair the items that will
brain. Drugs can minimize your pain and slow your cause your home to stay on the market for days or will
brain down, but they don’t fix anything. Call 480-951- have to sell under market due to its condition.
5006 to schedule a complimentary consultation with Dr
In closing, pass on a home you can be proud of.
Burdorf.
Yours in health,
Dr. Burdorf, D.C., D.A.C.N.B.
8140 East Cactus Road, Suite 730
Scottsdale, AZ 85260
mark@drburdorf.com
drburdorf.com
Dr. Burdorf is one of only seven Board-Certified Chiropractic
Neurologists in the State of Arizona. He deals with very complex
neurological issues, and is a doctor patients to go after they have
been dealing with their situations for many months or even years,
and have been unable to find help elsewhere.

Colleen Olson
Arizona Best Real Estate
11333 N Scottsdale Rd, Ste 100
Scottsdale, AZ 85254
480-948-4711
colson@arizonabest.com
SayYesToThisAddress.com
Colleen has over 15 years experience in leading, guiding and protecting her clients. She has systems in place to assure their transactions are chaos free and enjoyable while keeping their best interest in mind. Whether you are moving in or out of Arizona, once
you are her client, you are her client for life.

A Few Work Tips
Be Happy at Work
Work doesn’t have to be unending drudgery. You can be happy at work
wherever you are if you keep up a positive attitude—and follow some of
these tips:
• Build a nest. Per sonalize your cubicle or wor kspace, so it’s comfor table and reflects some of your personality. You’ll feel better in an environment where you can relax and be yourself.
• Get organized. Managing your time and other r esour ces efficiently will
reduce stress and make you more productive.
• Move around. Don’t sit at your desk all day. Get up and walk ar ound
your workplace every hour or so. Talk to people and get your blood flowing—both will help you stay energized and cheerful.
• Find a sense of meaning. Don’t think of your job as moving widgets
around or crunching numbers all day. Find out how your work helps people
and improves their lives, and you’ll feel more positive about what you do.
• Make friends. Get to know your co-workers. A strong connection with
your team members will make coming to work more enjoyable—something
you look forward to rather than dread.
• Play. Take a few minutes ever y once in a while to kick back and do
something unrelated to work—doodle, write a poem, play with a toy, or anything that takes your mind away from your job for a few minutes. You’ll feel
relaxed and refreshed when you return to your activities.

Learning is Fundamental
Helping Children to Quickly Learn a Second Language
The world continues to change and advance, and there are many advantages
to being bilingual in such an age. If you know another language fluently or
at least have some of the basics, it would be a wise choice to teach your children this valuable skill as soon as possible, and the good news is there are a
number of simple tips that can make it easier to do so.
A really great idea is to sign your kids up for a class online. They can learn
from the comfort and safety of your own home, and for some languages,
there are even free resources online that can be very useful. If your budget is
a bit more expansive, you might want to think about hiring a tutor.
If you want to try a method of teaching that is a little less formal, one idea
would be to invite over someone you know who speaks another language,
perhaps even a classmate of your children. This can be a good way to help
your kids pick up the nuances of another language spoken informally, as can
watching foreign language videos and shows.
BIG TIP! Did you know that if you hir e a contr actor who is not licensed
or insured, your homeowner’s insurance may be responsible if someone is
hurt on the job or the job was done incorrectly? Your insurance may not cover uninsured contractors! Make sure your contractor is licensed and insured!

Fill in the blank squares so that each row, each
column, and each 3-by-3 block contains all the
dig-

The Voice of a
Customer:
Recognized Excellence
“Mark Poulton for excellent knowledge,
problem solving, positive attitude managing the project onsite. Todd Raisanen
worked relentlessly to overcome a ridiculous number of petty permit roadblocks
the City of Phoenix threw at the plan. I'm
not sure there is anyone else who would
have put in that kind effort and could
have made it happen. Cosme (grading,
concrete, stucco, pavers) was excellent
and really worked hard to help make
some of the fussy details we requested
come out right.”
John J.

Thanks for the Referrals in May &
June!
Mark & Kindra T, Al & LaVonne L,
Frank & Claudia W, Alex R, Mike E,
Ken B, Thom P, Patrick B, Jim R,
Thomas C, Chris R.
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TraVek just added another Handyman. Do you have a Honey-Do List?
ENTERTAINMENT AND EDUCATION FOR OUR CUSTOMERS
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Featured Project: Whole Home Remodel in Peoria
These homeowners came to TraVek in a predicament. They had been working with a contractor that
left their job after tearing out a lot of the home. You can see from the Before Pictures that it was quite
a mess. Fortunately TraVek was able to help them, and the end result was beautiful! To see more
pictures of this project, go to www.travek.com/About Us, and then click on the picture of Davin.
These pictures will show up at the bottom of his page for Projects Davin has recently completed.
Davin Tarnanen, Designer
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